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Circuit Board Maker Aims to Buck Sunset Trend
Hopes New Technology
Will Cut Costs, Spur Sales

turing technique drives more business back
to the U.S.
“We can bring some of this manufactur-

ing back from offshore,” Murrietta said.
“This industry has shrunk quite a bit over
the years.”
There were some 2,000 circuit board

shops in the U.S. as recently as 15 years
ago generating revenue of more than $11
billion. Only 200 exists today, with com-
bined revenue of about $4 billion.

NextVR at Red’s Booth
Laguna Beach startup NextVR created a

virtual reality experience of Red Digital
Cinema’s booth at last week’s National
Association of Broadcasters conference in
Las Vegas, linking up the feed with the
Irvine-based company’s stores in Los An-
geles and New York, and offices in the
U.K., Germany, India and China.
The inside look was the industry’s first

live VR broadcast to multiple global loca-
tions.
NextVR cofounder DJ Roller worked

closely with Red Digital for several years
to hone key aspects of the technology
when he ran Next3D, a predecessor com-
pany, and Liquid Pictures in Atlanta.
NextVR, which last year inked the first

VR content deal in a partnership with Ocu-

urrietta Circuits, one of Orange
County’s oldest technology compa-
nies, believes a new licensed tech-

nology will dramatically improve its
process for manufacturing circuit boards,
positioning the 35-year-old family-run
business for growth in a declining U.S. in-
dustry.
The company’s 50,000-square-foot head-

quarters in Anaheim is
one of only two manu-
facturing plants in the
U.S. to feature eSurface
Technologies’ new line
of circuit board fabrica-
tion technology that’s
billed as one of the
biggest advancements in
the sector in decades.
The technology, li-

censed from Carlsbad-based eSurface, re-
duces manufacturing time, allows for
circuit boards to be designed and created in
any shape, and uses nonharmful materi-
als—all significant benefits considering
that as much as 50% of circuit board mate-
rials are lost in the manufacturing process
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lus and Samsung, uses Red’s 4K digital
still and motion cameras to shoot some of
its footage.

Broadcom Buy?
Chatter is picking up on Wall Street that

Irvine-based Broadcom Corp. could be a
takeover target for Santa Clara-based Intel
Corp., the world’s largest chipmaker.
Speculation grew after Intel reportedly

broke off talks to acquire San Jose-based
Altera Corp., which specializes in super-
speedy computing processing chips known
as field-programmable gate arrays, or
FPGAs. Broadcom, the market leader in
Wi-Fi, GPS, Bluetooth and RF connectivity
chips featured in several Samsung and
Apple smartphones, would complement
Intel’s vast chip offerings.
Broadcom, which had a recent market

value of $26.4 billion—twice the value of
Altera—would demand a buyout price in
the $30 billion range, according to analysts.
Its planned 1-million-square-foot head-

quarters in the Great Park Neighborhoods
could also play a factor.
Broadcom declined to comment.

and that the demand
to produce tiny com-
ponents to meet the
shrinking size of
electronics has never
been greater.
“We believe that

being an early
adopter can give us
a significant growth
opportunity,” said
Chief Executive An-
drew Murrietta,
whose father Albert
established the com-
pany in 1980 in
Anaheim.
The company specializes in high-relia-

bility circuit boards for the aerospace, mili-
tary and medical industries. 
Its customers include Raytheon, Honey-

well, Northrop Grumman and L-3 Com-
munications, and its boards are carried in
the F-35 Joint Strike Fighter and Boeing’s
P-8A Poseidon aircraft designed for long-
range anti-submarine warfare, as well as
missiles, weapons and other guided muni-
tion programs.
The circuit board maker, which has esti-

mated annual sales of $10 million and has
about 75 workers, hopes the new manufac-

Sales and leases of offices, industrial
buildings, retail space and apartments
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Please send real estate deals to deals@ocbj.com. For
sales, please list buyer and seller, sale price, square
footage, building type, address and names of brokers
and brokerages involved in the deal. For leases,
please include tenant name, amount of square
footage leased, type of space leased, value and dura-
tion of lease, address, landlord and brokers, and bro-
kerages involved in the deal. 

Los Angeles-based Cohen Asset
Management Inc. sold a flex building
in Brea to Boston-based Interconti-
nental Real Estate Corp. for $14 mil-
lion, or about $138 per square foot.
The two-story, 101,420-square-foot

building is at 2830 Orbiter St.
It was fully leased at the time of

sale, according to data service
provider CoStar Group Inc.
Brokers involved in the deal in-

cluded HFF’s Anthony Brent and
Ryan Martin, both of whom repre-
sented the seller. The buyer was self-
represented.

REAL ESTATE DEALS

17275-17305 Daimler St., Irvine
Price: $5.9 million
Building: industrial
Square feet: 52,050
Price per square foot: $113.35
Buyer: PDC OC/IE LLC
Seller: SCIF Portfolio II LLC
Broker(s): Todd Martens, John
Griffin of Voit Real Estate Services

Compiled by Dana Truong

25200 Commercentre Drive,
Lake Forest
Price: $11.2 million
Building: manufacturing
Square feet: 83,640
Price per square foot: $133.31
Buyer: Vogel Properties Inc.
Seller: Agilent Technologies Inc.
Broker(s): Louis Tomaselli, Steve
Wagner of JLL; Nicholas Carey, Gary
Allen of Newmark Grubb Knight Frank

SALE

4770 Von Karman Ave.,
Newport Beach
Price: $2.9 million
Building: office
Square feet: 7,300
Price per square foot: $397.26
Buyer: Mark Wilson and Gerald Klein
Seller: Kearny Real Estate Co.
Broker(s): Steve Economos of JLL;
Joe Winkelmann of Voit Real Estate
Services Inc.

1521 E. Lincoln Ave., Anaheim
Price: $480,000
Building: office
Square feet: 1,777
Price per square foot: $270.12
Buyer: Sue Fries
Seller: Quality Real Estate
Investments LLC
Broker(s): Andrea Mazzon of Gillett
Commercial Real Estate Services;
Rockson Tai of Cal American Homes

1710 W. 1st St., Santa Ana
Price: $445,000
Building: industrial
Square feet: 1,024
Price per square foot: $434.57
Buyer: Rick Kagasoff
Seller: Robert and Tina Burns
Broker(s): Andrea Mazzon of Gillett
Commercial Real Estate Services; Ethan
Alvidrez of Property Group International

647 Camino de los Mares, Ste. 220,
San Clemente
Space: 830 square feet
Building: office
Terms: two years; cost undisclosed
Tenant: Dr. Wagner
Landlord: Las Fuentes Plaza
Broker(s): Robert Kehiayan of
Investment R/E Source

Andrew Murrietta:
“being an early
adopter can give us a
significant growth op-
portunity”
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